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BARRETT* BUILDING PRODUCTS 
Asphalt Shingles, Roll Roofings 
and Sidings 





Built-up Roofings 
Sheathings and Building Papers 
Rock Wool Insulation 








Bituminous Paints and Cements 
Waterproofing & Damp-proofing Products 
Wood Preservatives 





























Superior product! Barrett-produced felts have a high rag 
content, give longer life because of their greater tensile strength 
and saturating capacity. Barrett* Prepared Roofing is more 
pliable, holds its mineral surfacing more firmly assures real 
trouble-free performance. 


Wide Line! A great variety of weights, colors, and shapes to 
meet every customer-demand 


Convenient Packaging! Neat, attractive Barrett packages, 
properly labeled, easy to open, thoroughly protect the product 


Free Sales Helps! Barrett offers 330 outstanding sales helps 
sales promotion items, sample boards, sales literature. All are 
furnished at less than cost. Most of them are absolutely free 


4-color National Advertising! Barrett is the on/y Asphalt 





Shingle advertised in The Saturday Evening Post in full 
color! These great ads are supported by hard-selling messages 
in other magazines. 


Berrett looks after its own! Barrett salesmen actively help 
their accounts build new business. 


It all adds up to better business for you! It pays to sell 
Barrett Prepared Roofings... join up with Barrett now! 


THE BARRETT DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 


205 W. Wacker Drive 1327 Erie Street 
Chicago 6, Ill Birmingh 8, Alab 


36th St. & Gray's Ferry Ave 
Philadelphia 46, Po. 





*Reg. U. S. Pat. Of 


Harris-Fox-Hoffman Corp., 425 Fourth Ave., New York 16, N. Y¥ 
$4.00 per year. Reentered as second class matter July, 1949, at the 
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HERE’S Ea GY ale 


WITH A DOUBLE-DUTY PRODUCT! 


Everybody likes a bargain. So point out to home-owners the 
bonus they get with Flintkote Insulated Sidings, and watch 
lukewarm prospects turn into red-hot customers. 

Because they Insulate AS WELL AS Decorate... Flintkote 
Insulated Sidings give home-owners a 4-way value that’s 
hard to resist. 





INCREASE COMFORT... The efficient insu- 
lating qualities of Flintkote Insulated Siding 
help make a cooler home in summer, and a 
warmer one in winter. This remarkable material 
retards the flow of heat through sidewalls. Air 
infiltration and drafts are reduced. A home is 
more comfortable ...a more pleasant, healthful 
place to live in. Your family will enjoy better 
living throughout the four seasons of the year. 


INCREASE BEAUTY... Flintkote Insulated 
Sidings provide a beautiful finish. The pleasing 
color .. . the harmonious design . . . the dis- 
tinctive character of expensive brick or stone... 
all are duplicated in the durable, weather-re- 
sistant sidewalls of this modern remodeling 
product. No other home improvement so quickly 
transforms a house into a modern, attractive 
home ...increases rental or sales value. 
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REDUCE MAINTENANCE...Among the heavy 
maintenance costs of a frame house is the 
periodic painting expense. Flintkote Insulated 
Siding is not dependent upon paint for the 
maintenance of its long life and appearance. It 
saves on heating expenses, too, by keeping heat 
where it belongs all year ‘round . . . cooler in 
summer, warmer in winter. 


INCREASE VALUE... Flintkote Insulated Sid- 
ing adds value and increases pride of owner- 
ship. People interested in renting or buying a 
home or business property are greatly influenced 
by neat, substantial sidewalls. This economical 
siding material protects property investment 
and adds to value. First cost becomes low per- 
year cost through savings in fuel and elimina- 
tion of periodic painting. 
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THE FLINTKOTE COMPANY, Building Materials Division 


You'll find ready acceptance for this modern 30 Rockefeller Plaze, New York 20, N. Y. 


material. It’s a double-duty product that gives 
customers a 4-way bonus of value. 


We'll be glad to help you sell. If you haven't Tk, ‘ 
seen the wealth of promotional and advertising A 
material available to support your local activities, a" 

write us. Full information will come to you fenping We pleas ytaud of erwice 004] no more! 


immediately. 
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You Profit teow these Added Values- 
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Mundet district offices are located 
in these cities 


ATLANTA 
339-41 Elizabeth Street, N.E 
BOSTON 
$7 Regent St., North Cambridge 40 
CHICAGO 16 
2601 Cottage Grove Avenue 
CINCINNATI 2 
427 West 4th Street 
DALLAS 1 
$05 Southland Life Annex 
DETROIT 21 
14401 Prairie Street 
HOUSTON 1 
Commerce and Palmer Streets 
JACKSONVILLE 6, FLA. 
800 E. Bey St 
KANSAS CITY 7, MO 
1428 St. Louis Avenue 
LOS ANGELES 
(Maywood) 

6116 Walker Avenue 
NEW ORLEANS 16 
315-25 N. Front Street 
PHILADELPHIA 39 
856 N. 48th Street 
ST. LOUIS 4 
2415 South Third Street 
SAN PRANCISCO 7 
440 Brannan Street 
In Canada 
Mundet Cork & Insulation, Ltd. § 
35 Booth Avenue, Toronto 


Write us for name of our nearest 
representative if there is no Mundet 
office in your city 





ROOF INSULATION 


fe select carefully when you buy products for roof construction, 
knowing that there are differences in grades and values that affect 


cost and determine service performance. 


Cork, likewise, has differences in grades and values. Because these may 
not be readily apparent to the buyer, it pays to buy from a known and 


responsible manufacturing source. 


You get cork at its best when you buy Mundet Cork Roof Insulation. It is 
manufactured domestically, by the steam bake method—a process that 


offers these money-saving advantages: 


- +. greater structural strength. 
(the cork is uniformily baked 
for maximum stability) 


--- lower “K” factor. 
(this means HIGH insulating value) 


..» lighter weight. 


Mundet Cork Roof Insulation is available not only in size 12” x 36”, but 
also in two additional sizes: 18” x 36” and 24” x 36”. This range of 
choice permits greater economy in laying. Mundet makes cork cant 


strips in required sizes and angles. 


Estimates and services are provided promptly thru Mundet branch offices. 
Call on us now. Mundet Cork Corporation, Insulation Division, 7101 


Tonnelle Ave., North Bergen, N. J. 


MUNDET CORK 


- ROOF INSULATION - 
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In the Nation’s Capitol — $5,000,000 for renovation 
PC FOAMGLAS FOR INSULATION 


The two wings of the Capitol at Washington, which contain the Chambers of the House of Representatives and 
the United States Senate, are being reroofed and redecorated at a cost of about $5.000,000 


in important addition to the new roofs is insulation, which must meet exceptionally exacting requirements. 
The material selected is PC Foamglas, the permanent insulation, which has met similar requirements success- 


fully for years on all sorts of buildings 


This picture shows the two roofs being replaced. In each chamber, temporary girders were removed 
and a new steel-supported concrete roof deck wos installed and then insulated with PC Foamglas 
General Contractors: Consolidated Engineering Co., Inc., Washington, D. € 


‘presen AS IS permanent insulation. So when you insulate a roof with PC 
Foamglas, you can forget about it 
The rigid block is composed of millions of tiny, sealed glass bubbles that 
form a continuous structure. Foamglas is waterproof, vaporproof, fireproof 
and verminproof. It withstands high humidities and minimizes condensation 
Foamglas won't rot, check, warp, shrink or swell. The big blocks are 
rigid, and light. They make a firm base for roofing felts—are easily handled 
by small crews. That’s why so many roofers specify PC Foamglas blocks 


and cant strips. They can guarantee a satisfactory job the first time 


SEND IN THE COUPON. Send for a sample of Foamglas. Test its light weight 
Step on it. Cut it. Send the convenient coupon for our detailed, autaoritative 
booklets. Consult our insulating sp,cialists. They can show you where you 
can use PC Foamglas to the best advantage, whether you are concerned with 


small modern dwellings or vast public buildings 
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when you insulate with FOAMGLAS . . 


Here you see PC Foomglas being laid on @ sloping section of one of the 
root decks. The big lightweight blocks ore easily handled, ley up 
quickly. Foamglas can be cut to fit cround pipes and other obstructions 
right on the job with ordinary tools. Later, roofing felts were applied, 
and the entire job was finished with o metal roofing material. Roofing 
Contractor—Senate Chamber: Lioyd E. Mitchell, Inc., Baltimere, Md. 
Roofing Contractor—House Chomber: The Fingles Co., Baltimore, Md. 
Roofing Sub-Contractor — House Chamber: Worren-Ehret Co., Washington, 
0. ¢ 


Pittsbureh Corrine Corroration 

W-20, 307 Fourth Avenue 
Pittsburgh 22, Va 
Please send me, without obligation, your Fare 
booklet on the use of PC Foamglas Insulation for 
Roofs 
Name 


Address 


INSULATION 


you insulate for good! 
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FOR THE SIDING 
CONTRACTOR 


with RUBEROID COLORED 
Asbestos-Cement Sidings! 


“Thar's gold in them thar hues”...a sales gold mine in the 


beautiful new pastel colors now available in the Ruberoid 


asbestos siding line. A whole new field of siding pros 
pects for you to cultivate i new sales inspiration fo 
the aggressive siding salesman and a much bette 


choice of modernizing ideas for your customers 


The appreciation of color and the desire to use it ir 
home exteriors have been growing at an increas ngly 
rapid pace. The more successful post-war building devel 
opments have surged ahead with color—and have prove 
that this generation of homeowners is very much color 
minded. Now Ruberoid provides | 
to cash in on this important trend. You can tackle a | 


new asbestos siding market with colors that sell! 


you with the materials 


The idea of colored asbestos siding is not new .. . but 


these Ruberoid colors are very new ... just what you've 
been looking for to improve your siding sales! And you'll 
find many opportunities to sell a one-package job of sid 
ing and roofing together . . . by harmonizing the siding 
selection with a complementary blend of asphalt shingles 

such as Ruberoid Tite-ons, for example. Your pros- 
pects will like this idea of matched pairs ... and you'll 


like the sales results. 


The new colors are Pastel Green, Pastel Ivory and 
Steel Grey. Be sure to carry and display them on every 
call... youll be delighted at the way they'll help you 
present a better modernizing story and lift your selling 


effort out of price competition. 


FOR A COLORFUL SALES FUTURE...SELL RUBEROIO 
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Naty Dn 


FEW days ago Philip O. Deitsch, 
Director of The 
(gummed Industries Association, Inc., 
wrote us his ideas regarding 1950. 


Managing 


Excerpts from his remarks are worth 
repeating here: 

“As I see it, every division of In- 
dustry must now actively and militantly 
take the field to not only protect, but 
to expand its existing markets. 

The art of selling has again re- 
turned—and with force. 

The day of real, down-to-earth, 
straightforward sales thought and ac- 
tion has once again come into its own. 

It is my judgment that the time has 
arrived when we must forego the luxury 
of resting on the laurels of our accom- 
plishments during the war years. We 
should place that kind of thinking defi- 
nitely in the background. 

‘The things we did’ reflects a sort 
of mental inertia because they di- 
rect our individual attentions to- 
ward the wrong kind of philosophy 
in today’s markets, i.e., aren’t we 
good? 

That kind of thinking, in my 
opinion, must be replaced by a 
well ordered, enthusiastic, and 
hard-hitting consideration and con- 
ception of the things we are doing 
today in a merchandising way, and 
they must be posed in a manner 
that will constantly direct our at- 
tention toward the things we in- 
tend to do in the future.” 

. * 

N the last ten years whole new cities 

have appeared on the map in the 
United States. .\ big new generation 
of kids has been born, and complete 
populations have moved from one end 
of the country the other and back 
gain 

On April 1, 1950, the Bureau of the 
Census will set out to find what hap- 
pened to the United States in this war- 
time period. It is expected that this 
census will show that the years 1940 
to 1950 were vears of unbelievable 
growth, change and upheaval, more so 
than any previous decade in this cen 
tury. 

On a nation-wide basis, we know 
the population has jumped about 18 


(Continued on Page 22) 
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GOOD STREET... 


distinguished by 
Ke M 
a “Century.” SIDING 


Bech individual home owner on this street benefits doubly 
because the builder used K&M “‘Century”’ Asbestos-Cement Siding: 


1. The owner gets a smarter, more practical home. 


2. Community property values are enhanced by the 
- ; fine, harmonious character of the entire project. 
riginal manufacturers 
of Asbestos-Cement Shingles Both these values will endure. For the cypress-grained, weathered 
finish of K&M “Century” Siding will always look younger than 
its age. It will balk weather’s worst moods. It won’t rot, nor feed 
flames, rodents and termites. Not even paint is needed. 


in this country 


What a list of talking points, when you recommend this K&M 
Siding! And for you it saves labor. You can make speed and get a 
uniformly sleek job with the easily handled 12” x 24” units. That’s 
how K&M “Century” Asbestos-Cement Siding helps you to quote 
right and deliver quality. 


Get set to make that sale next time! Ask your K&M Dealer now 
for full information. Or get off a letter to us. 


KEASBEY & MATTISON 
COMPANY - AMBLER - PENNSYLVANIA 
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Contractors Can Sell More Jobs With 


Additional Advanced Financing 








Mr. "t. G. Breeden, Secretary-Manager of the Insulating Siding Asso- 
ciation has brought to our attention the fact that there is a kind of 
loan financing, officially known as “additional advanced financing” and 
colloquially termed the “open-end mortgage” which can mean a great 
deal more business to the roofing and siding contractor. The article 
which follows, condensed from Architectural Forum of June, 1949, 
tells how loans for roofing, siding and other improvements to existing 
homes can be made to apply to the entire remaining length of the first 
mortgage on the home! 


No lenders have a way to make 
1 long term, low-interest credit 
widely available to owners who need 


modernize or repair their homes, 


+ 


who want to new equipment or 


even carpeting. This is the “open-end” 
reement which 


addi- 


when 


mortgage—a mortgage ag 


permits the lender advance 


tional funds to the home owner 


he needs to repair a leaking roof or 


put in a new furnace. Last year lenders 
loaned about $100 million in additional 


advances under such mortgage 


agree 
ments 

cent of U. S 

old and the U. § 


replaces less than 1 


Some 75 pet 
are over 20 vears 
annually 
of its total 
the market 


per cent 
ousing supply. Obviously 
and mod 


Lenders 


home repair 


ernization is enormous who 


] 


ave studied long-term modernization 


loans believe that an active program 


to make homeowners aware of the pos- 
sibilities of such cheap credit could 
double or triple the $2 billion spent 
last 


for improvements year 


FHA Title I Now Most Used 


Che kind of credit now most widely 
used for home repair and improve 
ments is the FHA Title I plan. These 
loans are made by banks and savings 
and loan associations under FHA in- 
surance at a 5 per cent discount. Since 
total 
amount of the loan and not, like simple 


the discount is based on the 
interest, on the declining balance, it 


amounts to an effective interest rate 


of about 94% per cent. The maximum 
term permitted is three years and 31 
days. Thus $1,000 borrowed for re- 
modeling would have to be paid back 


at the rate of $31.90 a month. 


A typical homeowner may already 
be paying $57 a month on a $7,100 
mortgage. Adding an additional pay- 
ment of $31.90 would bring his monthly 
to over $88. Since 80 per 
of all U. S. families, according 
to the Federal Reserve Board, still live 
on incomes of less than $5,000 a year, 
this size monthly expenditure is clearly 


payment 
cent 


ut of the reach of most homeowners. 
Thus needed property repair and im- 
provement is neglected or cut down to 
what is absolutely imperative, and the 
hard-pressed owner is obliged to settle 
for the cheapest materials available. 
Contrast these credit 
terms with the repayment plan possible 
if advances are made under the orig- 
inal mortgage and if the property is 
considered as a continuing security 
credit the 


short-term 


for whatever additional 





10 


wher needs! Suppose eowne}?r 
John Doe has paid off $2,500 of the 
$5,000 mortgage on his house. He has 
been living in this house r a good 


many years and he wants « 
oil burner, an e'ectr 

maybe a new roof. S« 
local savings and loan 
mortgage on his house 


1s plans 
Spreading Repayment 
Lender Smith has known bort 
John 


mouse 


Doe ever since 
He knows that 
responsible man in 

in excellent credit 

fore, two good rea 
ulditional loan to 
nodernization 


nean 


n which he h 


OWNS ¢« 
to him means 

re none, 

ble way 

So lender Smith offers John Doe 
a $1,000 loan and spreads repay- 
ment over the remaining term of 
his original mortgage. If this term 
amounts to ten years, John Doe 
will be able to pay off the $1,000 


New Eampebire 


advance at the rate of $10.61 a 
month—or just one-third the 
monthly payment the same loan 
would have cost him under the 
Title I plan. Moreover, when 
Federal Reserve Board curbs on 
installment credit are removed, 
John Doe will be able to use this 
additional advance to buy such 
items as a range, a refrigerator 
or even wall-to-wall carpeting— 
which may not be purchased under 
Title I rules. 
position to 
e price of the 
equipment which he 
idvised, for example, 
uurner costing $100 
reduce 
$10, he 


nodel will 
g costs by 
choose the bette 
e higher 
be glad 


de 


or 


sion: he 
ith] st 


1 


reduced, 


Doe t 
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been making these additional advances 
consider them an important part of 
their security. The First Federal Sav- 
ings & Loan Association of New Haven, 
Conn., one of the first to offer this 
simple credit plan, says: “Our collateral 
is not safe if the owner is dissatisfied 
with his The owner who can 
borrow additional funds to keep his 
property in a good state of repair makes 
a much better credit risk.” 


house. 


More and more lenders, are inclined 
to consider additional 
on the basis of maximum 


advances not 
legal security 
This 
is particularly true of savings and loan 
lenders, most of their 
many such 
cases, the lender will rely, less on the 


but as an ordinary business risk 
whom know 
horrowers personally. In 


rules for complete legal safety, than 
on his own business judgment and 
require the borrower to 
sign an affidavit stating that there are 
no intervening liens or judgments. 


may merely 


Available To Many Lenders 


Although the additional advance 
plan has been pioneered by savings and 
loan lenders, it is by no means limited 
to them and has recently been made 
by all kinds of lenders, including prac- 
tically all the big life 


4 insurance com 


panies 


Che National [1 


Vermont, for example, has incorporated 


fe Insurance Co. of 


the additional advance in its loan plan 
or several years and reports that ex 


perience to date has been “eminently 
atisfactory.” Says executive vice 


“The 


pt ysition 


president L. Douglas Meredith 


borrower finds himself in a 


to maintain or to improve his property 
vithout incurring the 


expens or new 


loan papers or the heavy « 


arges ol 


nstallment financing. Should the bor 


rower need money for other purposes, 
such as an emergency, this plan enables 
him to use his real estate equity quickly 
nd effectively as collateral. 
The lender, who has final determina 
to whether or not an advance 
be made, benefits from improve- 
ment loans because prudent expendi 
ture of the additional advance improves 

his loan.” Na- 
which makes mortgage loans 1n 
48 states, title 


additional advance 


he property securing 


tional, 
requires only a partial 
search when the 
s made 


One obstacle to wider use of the 


additional ] 


advance plan is that the 


(Continued on Page 24) 
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NINE TIPS ON TELEPHONING 
Which Will Improve Goodwill 











Are you aware of the advantages 
of good customer contact over the 
phone? If you aren’t this article is 
a MUST for you. If you are, it will 
be wise to go over these valuable 
Re-printed from 
Septem- 


tips once again. 
“Building Supply 


ber, 1949, by permission. 


News”, 











A SALE can be made or lost by the 
person who answers your tele- 
Chat’s why H. J. Munnerlyn, 
. lumber dealer, con- 


siders the person who answers his tele- 


phone 
Bennettsville, S. ( 
most 


phone one of his important em- 


ployees 


“If possible,” says Munnerlyn, “the 


same person should answer the phone 
at all 


recognize 


will soon 


He 


and 


times so customers 


the telephone voice. 


should be pleasing, courteous 
should give his company’s name first, 
He should be posted on 
the merchandise in stock; should know 


if it is on hand, plus the price, and have 


then his own 


an idea on delivery time.” 


Like a lot of other routine office mat- 
ters, most people know how telephone 


conversation and order-taking should 
be done, but become careless and forget 
them. Here’s a check list of important 
fundamentals that will help you win 
more customers and boost sales by tele- 
phone. 


Keep a Pad and Pencil Handy 

If necessary, tie a string to the pad 
and pencil by the phone. It is discour- 
teous to keep a caller waiting while you 
hunt for a piece of paper or pencil. 


Records & Price Lists 
Keep records and price lists handy 
Price lists or technical data should be 
at your fingertips. If necessary to leave 
the phone to, obtain information, let the 


customer know about the delay. Exces- 
sive waits are annoying—offer to call 
back promptly if the information is not 
quickly available. 


Be Gentle 
Don’t Shout—It is unnecessary to 
shout into the phone, even if you are 
in a noisy location. Speak in a normal 
tone of voice, with your lips as close 
to the transmitter as possible. 


Identification 
Identify the Firm—When greeted 
with a mere “hello” the caller is not 
quite sure that he has the right num- 
ber. Identify your firm first and then 
yourself. 


Visualize Individual 
Try to visualize person calling 
to him, not at the telephone. 


Talk 


Be Attentive 
er’s conversat ic mn. 


Do not interrupt call- 


Use Customer’s Name 
Use Customer’s Name if Possible— 
“Yes, Mrs. Jones, I'll see that it goes 
out immediately.” 


End Call Gracefully 
It is discourteous to the caller if you 
hang up abruptly after giving him the 
information he has required. He may 
(Continued on Page 24) 
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Repairing Valley 


Open and Closed 


by J. L. STRAHAN, Technical Director 
Asphalt Roofing Industry Bureau 


In the third and concluding article in the new series of revised 
standardized procedures for roofing application and repair jobs the 
Asphalt Roofing Industry Bureau’s Technical Director discusses some 


aspects of flashing not previously mentioned in the technical books 
issued by the Bureau. 


OPEN VALLEY FLASHING long the valley, one on each side, so 
\ ng of or to match or to contrast that they will be 6” apart at the ridge, 
alleys exist where two s ng rt ‘ ape 

ilin ut ath eee Catalan vaie-oll taut th the 1 vering is satisfactory 3” measured from the center of the 
the joint. Because drainage conce: r flashing ys. I method is il- va ley along each of the intersecting 
ne Coa it ages re t n Fig. 1 roofs), and will diverge at the rate of 
weer As “¢ caee pane Vecsey Mp q a ee ae ;” per foot as they approach the 
— ” cownaged - , an ae , ‘¢ - eaves. A valley 8 feet long will be 7 
aBs — — = Pp! : = ze pide : a ~ inches wide at the eaves, and one 16 
apidly. vier ; “ eet long will be 8 inches wide at the 
rap y \ ] : er net 


nd flush wit 


recessary to 36" ROLL ROOFING 
ls are lapped AT LEAST SS#\. 
vith asphalt ; % 
3" BAND ASPHAL Only 


PLASTIC CEMENT FACEDOWN Chugh 3 aenae Sar toe O EXTEND] 2 ce EXTRANAILIN 


ait 


one 


of 12" ( TRI 
» strip doce 22MIN POF s RIP 


another strip 
faced side up, 
secured with 


e under 


tse of roll roofing for typical valley 


flashings Closed or Woven Valley 
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STRIP OF ROLL ROOFING 8° WIDE 
ENDS OF SHINGLE COURSES» 
BEDDED IN PLASTIC CEMENT 
“BEAD OF PLASTIC 
CEMENT ALONG ENDS 
OF SINGLES: 


Flash 
Types 


» Pe 
tAVesS 
ELASHIN 

TOID 


2 


WI 


1 


METAL DRIP CDGE 


WOOD El NC 


eaves. When a course of shingles o1 
roll roofing is brought to the valley, the 
chalk line serves as a guide in trim- 
ming the last unit to fit, thus insuring 
a clean sharp edge. The upper cornet: 
of each end shingle is clipped as shown 
in Fig. 1, to prevent water from pene- 
trating between the courses. The roof- 
ing material is cemented to the valley 
lining with asphalt plastic cement. 


CLOSED OR WOVEN VALLEY 
FLASHING 


[he valley treatment illustrated in 
Fig. 2 is preferred by some applicators, 
but its use is limited to strip type 
shingles. Individual shingles cannot be 
used because nails might then be re- 
quired at or near the center of the val 
ley lining. The method has the advan 
tage of doubling the shingles through 
out the length of the valley, thereby 
adding to the weather resistance of the 
roof at a point which might otherwis« 
be most vulnerable. 

The first constructing the 
valley is to lay a 36” width of 55% 
roll roofing the 
valley over the No. 15 asphalt saturated 
felt underlayment. 

Valley shingles are laid over the lin 
ing either, 1) by applying them on both 
roofs at the same time, weaving each 
course in turn over the valley, or 2) by 
covering each roof first to a point ap 


step in 


smooth centered in 


proximately three feet from the center 
of the valley and weaving the valley 
shingles in place later. 

When following the first procedure 
the first course is laid along the eaves 


Flashing against a vertical wall when reroofing over old 


of one roof up to and over the valley, 
extending it along the adjoining roof 
deck for a distance of at least 12”. The 
first course is then laid along the eaves 
of the adjoining roof and is carried 
over the valley on top of the previously 
applied shingle. Succeeding courses are 
then laid alternately, first along one 
roof deck and then along the other, 
weaving the valley shingles over each 
other as shown in Fig. 2 

When the 
cedure, the valley shingles are woven 


following second pro- 
in the same manner 
Make 


pressed 


that the 
tightly into the valley and 


sure shingles are 
then apply nails in the normal manner 
except that no nail is applied closer than 
6” to the valley center line, and that 
two nails are applied as shown at the 
end of each terminal strip. In order to 
avoid placing a nail too close to the 
center of the valley it may be necessary 
occasionally to cut a strip short that 
would otherwise end near the center, 
and to continue from this cut end over 
the valley with a full length strip 

When reroofing it is recommended 
that the old valley be built up with a 
wood strip to the average level of the 
old roofing 


FLASHING AGAINST A 
VERTICAL WALL 
A—New Construction 


When 
vertical 


the rake of 
wall, as in 


a roof abuts a 
Fig. 3, the most 
satisfactory method of protecting the 
joint is to use metal “flashing shingles” 


material. 


applied over the end of each course of 
shingles. The method is called “step 
flashing.” 

The flashing shingles are rectangu- 
lar in shape, from 5” to 6” long and 2” 
wider than the exposed face of the 
roofing shingles. When used with strip 
shingles laid 5” to the weather, they 
are 6x7”. They are bent so as to ex 
tend 2” out over the roof deck and the 
balance up the wall surface. Each flash- 
ing shingle is placed just up-roof from 
the exposed edge of the shingle which 
overlaps it and is secured to the wall 
sheathing with one nail in the top 
corner as shown. As the metal is 7” 
wide, and the roof shingles are laid 5” 
to the weather, each element of flash 
ing will lap the next by 2” 
in Fig. 3. 


, as shown 


The finish siding is brought down 
over the flashing to serve as cap flash- 
ing, but is held far enough away from 
the shingles so that the ends of the 
boards may be readily painted to ex 
clude dampness and prevent rot 


B—Reroofing 


Fig. 4 shows how the joint between 
a vertical wall and the rake of an abut 
ting roof is treated when new asphalt 
shingles are being applied over an old 
roof. After leveling down the old 
shingles, a strip of smooth roll roofing 
6” or 8” wide is applied over the 
shingles close up against the wall sur- 
face, using a row of nails along each 
edge, the nails to be approximately 4” 
on centers. As the work proceeds, this 

(Continued on Page 29) 
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This Michigan 

Contractor 

BALANCES 

Roofing, 

Insulation And 

Other Building Roy E. Newtson standing outside his office in Kalamazoo, Michigan. 
Specialties To 


Insure Year-Round Profits 


By KEN SELLERS 
Special Correspondent, American Roofer & Siding Contractor 


THAT 5 : lift t I . dl ut at cuts brings contacts which then may be 
tween busit eed vi rohit margin, wh means developed for sales in other lines 
and another t g down the t eater business volume is needed Phe principle is one known to shop 


of dwindling rs t tua , co nh that 1S keepers for centuries. Getting the cus- 


g 
tomer into the shop is the first and most 
! mportant step in selling. After that it’s 
a matter of convincing him he’ll profit 
by buying. In this case it’s a matter of 
becoming known to the potential buyer, 
then following through for additional 

Instance : t t ( ( er six d mt at rders 

mewsper My ‘YI Last vear. Mr. Newtson, acting on 
ee oe 7 idvice of an advertising salesman, 
failures Nev tlatio } Classified Directory jought space in a city directory. He also 
paid a fancy price for a choice spot on 
the cover in the belief that owners and 
isers of city directories, though small 

number, represented c msiderable 


purchasing power. 


Advertising Expense 
5 marked 
an enhanced eastatins , ‘ - a thine devel While the city directory advertising 
business shot throug ot, f. Tle ; | odieiin has paid “lid pull, it failed to bring the calls that 
competition by mn ! ’ ut lividends—never miss a chance to jog Came im atter publication of the tele- 
lers. Our only answer lies | con t potentia iver’ ‘ He has phone directory \dvertising which 


fidence and giving t 1s ra littl u tl 1) line of service (Continued on Page 28) 
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Construction Contracts 
At All-Time High Mark 


Contracts awarded for and engi- 
neering works in the thirty-seven states east 
f the Mountains last totaled 
$10,359,250,000 to show a gain of 10 per cent 
1948 and 


con 


building 


Rocky year 
establish a new all-time 
act record in the F \W 
vs construction news re 
porting 

total of 
awards to within 1 per cent of 
volume in th lassification reported in 1948, 


th in manufacturing build 


Gains |: year brought the 


nonreside 


ve drastic 
ing and moder leclines in commercial 
building ls tting substantial in 
reases in h tal and institutional building, 


fice buildings ar milar structures used 
ncies, educational and sci 

ding Che 
year's nonresidential volume was $3,643,909, 


OOO in the area 


ence buildi: ligious buil 


Rockies 

Public — incr d contract outlays 
ycarl 

dential 
pre 


ls established a new all- 


var 
$4,239,386,000 or 17 per cent 


t previous year 
nerease l 

al 

109 


Insulite Appoints New Sales 
Representative In N. Y. C. Area 
Ogden W. Velsor ‘ ip ted as In 


inte 
in the boroughs of 
1 the Bronx 


tor the 
and ()ntario 


Insulite 


ama 
yed by 
«xl Supply Corp., 
associated wit 
k, N. J., as 
ining | 
1 the Sidway 
Island 


Kaiser Aluminum Establishes 
Building Products Department 
i nportat | rapidly 


growing yortance al 
im in the building 

establishment 
department 
Chemical Sales, Inc 
partment, which will 


\lumi 


f all Katser 


num specialty products which go primarily 
into home, commercial and farm construction, 
was announced today by Bert Inch, general 
Charles B. Brown will head 
Products Man- 


sales manager 
the department as Building 
ager 

Mr. Brown, who joined the \lum- 
a year ago to super 
introduction of 


Kaiser 
inum sales organization 


vise the Kaiser Aluminum 


Shade Screening will direct and coordinate 
all sales for | i 


building constructi use in his 
new positior Under him product managers 
will be individually responsible for handling 
the sales of Kaiser Al clapboard sid 


ing, shade screeni 


CHARLES B. BROWN 


The new department 


recognition to the 
building industry 
centralized orgat 

ained building 
listrict offices is necessary to give complete 
Kaiser Aluminum service to builders and co 
operate fully with all | icl i the trades 


Reynolds Metals Appoints 
D. A. Brownlie Industry Manager 


Duncan A 


Brownlie has been 
y Manager of Reynolds Metals Com 


appointed 


Building Prods ivisior 


accordi 


D. A. BROWNLIE 


to an announcement of W. G. Reynolds, Vice 
Vresident. Mr ] 


Brownlie has been Regional 


Manager for the 
on West 


Francisco. 


Building Products Division 
Coast with headquarters at San 

Before joining the 
in 1947, Mr 
Army 


Reynolds organization 
Brownlie was employed by 6th 
Engineers as Secretary of Regional 
Board to postwar con- 
struction plans. While in the Army prior to 
this time, Major Brownlie served as Assist- 
ant Chief of Operations, Water Division, San 
Francisco Port of Embarkation. He also or- 
ganized and directed SFP of E Cargo Securi- 
ty Section consisting of 450 officers. In charge 
of training, assignment and inspection of this 
personnel, 


Review coordinate 


he reported to Washington head- 
quarters. Mr. Brownlie holds a reserve com- 
mission and is classified as an Industrial En- 


gineer 


Herscovitz Appointed Sales 
Consultant For Ruberoid 


Louis Herscovitz, of Chicago, has been ap- 
pointed sales consultant for the Ruberoid Co., 
manufacturers of asphalt and asbestos build- 
ing products, it has been announced by Her 
bert Abraham, president of the company 

president and 
Ruberoid from 
1945 to March of this year, when he resigned 


Mr. Herscovitz was vice 


general sales manager for 


to join his brother in a different line of bus- 
iness, an association which occupies only part 
] Prior to 1945 he 


f his time had been con 
rected with the 


company for twenty years as 
sales manager of the company’s western di 
vision 
In his capacity as sales consultant, Mr 
virtually every 


ase of the company’s merchandising pro 


Herscovitz will assist with 


gram, including the development of new and 


improved products and a further diversifica 
tion of the Ruberoid line. He will also serve 
is chairman of a new products committee 


composed of tive officials of the 


company’s 
sales departments. His 


quarters will in the 


research and head- 
Ruberoid offices in 


Chicago 


Bird Holds Midwest 
Salesmen’s Meeting 

Members of the Bird & Son Western 
Materials Division met at the 
Shoreland Hotel in Chicago, January 19 for a 
two day sales conference 
group was A. M 


Sales 


suilding 


Presiding over the 
Dobbins, Western Division 
Bird 
general offices at East Walpole, Mass. were 
EK. L. Chamberlain, Vice President, Building 
Materials Division and W. E. Wakefield, 
Sales Promotion Manager. E. L. Chamber 
lain outlined Bird's 1950 sales objective and 


Manager In attendance from 


ined the plant improvements to be com 
pleted this year 

Discussions covered the entire Bird line of 

building materials and featured the introduc- 


m of Bird Master-Wall Siding, a complete 
(Continued on Page 22) 





24 Objections To Signing 


And How To Overcome Them 


(The Third in this new series of articles gives several more of the 


24 objections and the answers to them.) 


“Call Backs” Because People 
Think Slowly and Act Slowly 


The 
not 


Eesti 
within the 
every night call to ask the 
whether the 
prevent them from buy 


Salesman or 
hesitate 
or not 
siding or insulation job 
Because salesmen ot 
to do this is the reason 
why they have to go bac! 
have a 
story 


constructive 

given to you by 
Manager when you joi 
tion, or one you 


these 


ive W 


self from pages 


every case will force suc 


yes or n 


on the fit 
[f there is something 


from buying at this time, 


sent your proposition 
simply make a definit 
the 


make the purchase, as t! 


time they will be 


you will want to be thet 
to decide 


another ni 


no soonel 


1 
git all 
15 or 20 


more than 


whether your time her« 
If they tl 


talk slowly 


ink slowly 


and y 


“Will Talk It Over ; 


Ourselves” 


When pe yple tel 
to talk it 


means that you 


overt wit 
ivel 
ther than the idea 
vate whether tney 
fidence in you or 
people on re-t 
insulation, you 
termined before 
ther or not they 
pay tor it 

You should have 
the 


ing morning 


Ruberoid 


urtesy 


mqu TV 
man or 
he job If 
that 
articles have 


manne! 
the Se 
salesmen or esti 


propositions to 


necessitate 


successiul root 


sale 


nt to ti 


nsulatior smen 


ilk it 


situation 
invariably left 


l 
Sell 


job, 


1 
ti 
tire pres 
Ire presen 


and 


en 


find 
they 
ove! 
pomts 
le pat 
Spec t 


You 


pet 


Amongst 


easily 
nore 

1 
you keep 
norning 


made by 


loubt gotten this 
friend or 

he ; ict 
mething 

judg 
off, we 
way 


many 


AMERICAN ROOFER 


homes in the course of a year, we be 
lieve we can given you some useful in- 
formation before you decide that you 
want to spend the extra money neces- 
sary to tear off the old roof and pre- 
pare the roof deck. 

First, all types of shingle and roofing 
manufacturers believe you will get a 
better roof old roof 
where it is and re-roofing right over 
the top of it; 


by leaving the 
second, all large roofing 
firms that specialize on re-roofing be- 
lieve the same; third, about 95 per cent 
of all re-roofing jobs throughout the 
nation laid over the 
with complete satisfaction 
fourth, our experienced mechanics can 


are old wood 


shingles 
apply your roof over the old shingles 
just about as smothly as over a roof 
deck of new lumber; fifth, if you tear 
off and throw away the old roof, you 
not only lose valuable ‘money saving’ 
insulation, (if it had to be purchased 
and replaced by newly-installed insula 
tion material), but you also lose a defi- 
nite yearly fuel that 
would eventually pay for the new roof; 


saving in cost 
sixth, by leaving the old roof in place 


you avoid any risks of sudden rains 
ruining your wall paper and _ plaster 
while you are re-roofing ; and, seventh, 
muss and dirt of 


cleaning the old wooden shingles out 


you also avoid the 


f your yard and shrubbery.’ 

It is best that you influence them to 
leave the old roof on for the above rea- 
sons, It serves them better and saves 
them money as outlined. It keeps your 
costs lower, hence, eliminating compe 
tition and makes the job easier for you 
to sell 


“Manufacturer May Not 
Guarantee the Material” 
Practically all manufacturers not 
only guarantee their materials just the 
same if laid over old wooden shingles 
but they also recommend this method 
“Laid Over Old Wooden Shingles 
May Not Lie Smooth” 


wall lie 
Countless thousands of 


Ihe answer is that they 
‘ 


smooth them 


are satisfactory, although much de 


pends upon the type of 
ipply Your company €x- 
perienced workmen who are doing this 


workmen who 
them has 
kind of work day after day, and thor 


oughly understand it. There are some 
types of asphalt shingles which may 


(Continued on Page 20) 
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Insulation Board 
The new line of Insulation Board Products 
Com 
pany, not only includes improved colors and 
finishes, but new and distinct 
Grain Insulation 
textured design on Insula- 
Gray-tex and 


recently announced by The Flintkote 
teatures two 
namely | 
Board and a new 
tion Plank 
Green-tex 


finishes, 


soard known as 


The new Leth-R-Grain Insulation Board 


rugged, washable, scuff-resistant finish 
resembles 


ranks high in 


tine split cowl ide, a 


that customers’ prefer- 
The large 3’ by 8’ and 4” x 8” 


Morocco Red, Antique 


Green are ideal for use as 


boards in 
and Jade 
wainscot decora 


Brown 


tive panels or overall! wall finishes in com 


buildings, cocktail lounges 


tion rooms and dens 


mercial recrea- 


The new Gray-tex 


inishes 
Plank are beautiful and 


textured 


and Green-tex 
on Insulation Board 
distinctive. The 


design is smart 


in appearance and 


forward 


represents 
solid 
Board Plank 


quite a step 


over the colors usually used 


on Insulation 


Long Fibre Batts 

Fibre Rock Wool Batts are an im 
proved Johns-Manville home insulation that 
will be nationally available in 1950 


Long 


The long fibres in these batts are the 
of a new process developed by 
ville. Instead of 


fibres cx 


result 
Johns-Man 
relatively short, coarse 
ymmonly wool, 
process prod s fibres that are un 
usually long and 


associ r ck 
this new 
These long fibres 
account vements 

Handling is i d it is claimed because 
the long 
resilient 


fibres batts that are more 
will 
when pressure is re 
fibre batts can 
package that formerly 
means 25% more batts 

packages for work- 
savings 


They can be 
thickness 
leased. As a result ten long 
go into the 


held only eight 


compressed yet 
spring to full 


same S1zZ¢ 


per shipment ar 
men to handle orresponding 
in shipping and 
Overhead work 
interlock resulting in 


batts that will not droop or 


is simpler. The long fibres 


more securely strong 
twist 


For insulating walls long fibres batts are 


oriented parallel to the long 


suring 


limension, as 


greater greater 


protection 
against sagging 


New Thatch Siding 
A new low cost siding that combines beau 


ty. durability and fire resistance in one pack 


age has been introduced by the Philip Carey 
Mfg. Company, and will be known by the 
trade name, Carey Salem Thatch Wide 
Spaced Siding. 

Carey Salem Thatch has a wood grain ap 
“new look,” 
at an extremely low cost. It is also ideal for 
construction. Because it requires no 
maintenance and is claimed to be rodent and 
termite resistant, Thatch is 
highly economical 


pearance to give old homes the 
new 
Salem 


Carey 


Colors available are 
and harvest blend 


silver gray, light buff 


New Midget Louvers 
Midget Louver 
its line to include 


1 inch, 2 inch, 2! 


broadened 
5 sizes of Midget Louvers, 

inch, 3 inch and 4 inch 
[he louvers are installed simply by drilling 
a hole of suitable and inserting the 
louver. No nails or screws are needed. The 
louvers are slotted and for tight 
Suilt-in screens keep out insects; 
deflectors keep out rain 


Company has 


size 


swedged 
anchorage. 


installed un 
der flat roofs, peaked roofs, over unexcavated 


The Midget Louvers may he 


storm sash and 
on the interior walls of finished base 

ments, on closet doors and elsewhere. They 
are especially insulated construc 

tion where maintain dryness, and 
maximum installing efficiency. The 
company furnishes an attractive display card 
vith its minimum order 


area sand on gable ends, on 


useful on 
they 
: ' 

theretore, 


f one dozen 


in 


PRACTICE 


EQUIPMENT 


New Wrecking Bar 

Designed to make easy the removal of old 
flooring, siding, sheathing and the like, with 
out damaging the tongue and groove, a new 
type salvage bar has just been placed on the 
market by Decatur Steel Products. A single 
thrust of the solid steel lever first raises the 
tongue side of the board, then draws it out 
ward, disengaging it from the next board 
It can be used astraddle single joists, or ad- 
jacent to double joists. Bar is solid welded 
and there are no moving parts. Weighing 
long and handles 
boards up to 8 inches in width. It is handy 
for builders, carpenters, roofing and flooring 
men, and farmers 


6% Ibs., the bar is 25’ 


Weather Forecaster 

The Aeroil Products Company, Inc. has re 
leased a handy pocket size personal weather 
station that accurately predicts the weather 
for the next 12 to 24 hours. All outdoor 
contractors, such as roofers, pavers, cement 
contractors, etc. lose a generous portion of 
their profits every year by labor losses in 
placing men on the job in bad weather; or in 
materials, by not foreseeing adverse weather 
which will either destroy materials unused- 
or materials placed into a job which either 
have to be repaired or replaced after a sud- 
den storm. 

The Weather Guide was conceived, origi- 
nated and put into workable use by Dr. Irv- 
ing P. Krick, President of the American In- 
stitute of Aerological Research and former 
Deputy Director of Weather Services and 
Chief of Weather Information Section, U. S 
Strategic Air Forces under General Eisen 
hower 

The Aeroil Products Company, Inc. offers 
the guide on a 10 day trial basis. 

The mechanics of the Weather Guide are 
extremely simple and anyone can operate it 
within a few minutes after reading the six 
simple directions engraved on the Weather 
Guide itself. Everyone who is dependent 
upon the weather for profit should have one 
f these handy little instruments as a safety 
precaution in scheduling jobs. 


Clapboard Siding 
Kaiser Aluminum clapboard siding is pre- 
painted in three colors with an especially 
formulated long-lasting paint 
Kaiser Aluminum & Chemical Sales, Inc., 
in announcing this significant advance in 
modern building material progress, said its 
(Continued on Page 30) 
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-—— DON’ T—— 

BUY A KETTLE 

Until You’ve Seen 
The New 


— CONNERY— 
KETTLES 


A scientifically designed 
up-to-the-minute modern 
kettle that cuts fuel bills 
and produces the flow of 
hot materials in /2 the time 
formerly required. Connery 
has made kettles for the 
roofing trade for more 
than 40 years 


Both Bottom Fired And 
Tube Kettles 


WRITE FOR CATALOG 


CONNERY 


CONSTRUCTION CO. 


Second & Luzerne Sts 
PHILADELPHIA 40, PA 








ird 











Books 


Skylight and Roof Tables, | 

€ book g ving r é 

P ; he 

The New Tinsmith’s Helper and Pattern Book 
b H W m 3 A rh [a 


k 


A 


Standard Costs for Sheet Metal Workers 
t keeping 


Roofing Facts Worth Knowing 


k 
your | mer 
My Hardest Sale 
shunt 


; 


Cash only—-List the books you want, attach to 


check for the proper amount, and mail to 


BOOK DEPARTMENT 


AMERICAN ROOFER 


425 Fourth Ave., New York 16, N. Y. 


AMERICAN ROOFER 
(thes ond 
Short Cuts 


Asbestos Board Siding 


vertical siding can be 


\t least 
two nails should be used in every rafter 


preferably tongue and groove 


ical 


asbestos 


eets ot or purlin, and all joints made over sup- 


rial is nailed to the ports 


\s soon as boards are laid, they 


vated Sd box nails. should be covered with an asphalt-satu- 


rated felt to keep them from getting wet 
OS BOARD . 


before the final roof covering material 
is applied. 


<cnteainpingpiimmmainniiniens 
Roofs for Cabins Inexpensive 
You can make a combination ceiling 

joist and roof rafter for small cabins 

by simply cutting both ends of a 2x8, 


or larger timber, on an angle as shown 


n illustration. Take cut 
and use them to build a pitched roof 
shown. When this 


allow it to overhang 


the tt pleces 


as using type of 


joist-rafter, the 


plate to provide a space that can be 


Start With A Sound 
Tight Roof Deck Bolen =k 
e1 k is the foundation Keep a Rule Handy 


id misplacing or c 


screened for ventilation 


ering over 
when working at a bench mark 
tront work ben in 


| 
wd 


edge ol 


feet with India ink 


vat of varnish over same 


1 alternate to the above would be to 


insert a vardstick imto the counter, 


similar to a counter in a dry goods 


| 
' s 
Geo. A. Heffel- 


Submitted by 


Pa 


ton, 


Cutting Siding in Gable-Ends 





Same spacing 





Divide spacing to 
number of” | 
NG ding reguired. 





Look] 


GABLE 


r ot spaces as siding boards required. 
stick, 
length and 
will fit 


exactly 


as a measuring you 


of the pieces to 


ead and vou ill be assured that they 


iia iccurately If the window 1s 


last siding 


entered, the opposite side may be 


i cut 
-H. A 


samme time Nyman, 


Rockford, Ill 


re uning it sti 
stance 


Lun (Practica 


Ruilder) 
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pont’ HEET-MASTER KETTLES 


1950 
are FASTER—STRONGER—SAFER and 


MOST ECONOMICAL OF ALL! 
NEW FEATURES ACCLAIMED BY ROOFERS! 





SKID MOUNTED 


The new “Heet-Master” Kettle, while preserving original patented features—which made them the favorite of roofers over the past 


decade—are 
vided with improvements ion with practical kettle users—improvements which insure savings of 50% or more in time, fuel 
and labor. Some of the new features are: 


A HEAT RISER on the tube heating HEAVILY REINFORCED GUSSET WELDED-ON LIFTING HANDLES on STRONG WELDED-ON MANUAL 
unit which promotes faster circula- PLATES on the skids so that the the tube unit stacks for quick easy TOWING HANDLES so that wheel 
tion of heat and eliminates the kettles will stand up under the removal for cleaning kettles can be easily manipulated on 
necessity for two draw-off cocks roughest handling location. 


A SERIES OF HINGED COVERS over the burner well opening FULL LENGTH CHANNEL FRAMES — COMPLETE SPLASH 
and the stacks to keep rain or other obstructions from the PLATES — SEMI-ELLIPTICAL STEEL SPRINGS provided on 
tubes—locked burner well automatically becomes safe deposit all wheeled models. 

for burner when kettle is not in use. 





These features, added to universally acknowledged superiority of the ‘‘Heet-Master” as you know it, give you the finest roofers meiting kettle, 
unsurpassed anywhere. 


AVAILABLE ON Skids — Steel Wheels — Hard Rubber Tires — and Pneumatic 
Tired modern automotive disc type wheels. & 


CAPACITIES: 30 — 55 — 80 — 115 — 175 and 230 gallons. 
Write for Bulletin 400A 


AEROIL PRODUCTS COMPANY, INC. 
SOUTH HACKENSACK, N. J. 


SAN FRANCISCO a CHICAGO si DALLAS — 
L LOS ANGELES os SEATTLE 
PNEUMATIC TIRED JACKSONVILLE — PITTSBURGH 








Attention! SALES MANAGERS = 


Do you want your salesmen to hear about difficult sales that were closed through clever, 
the setups or the tough ones? unusual stunts. Every salesman selling roof- 


ing, siding and allied products can get 
Sure; knowing how the hard sales were made hundreds of dollars worth of ideas out of this 


is more instructive, is of greater help to men brochure, and it costs only $2.00 each or 
on the firing line. $1.50 for 10 or more. Use the coupon to put 
this live, practical book into the hands of 


MY HARDEST SALE is an account of twenty everyone of your men. 


Each $2.00 — 10 or more, $1.50 each. 


Send for copies of “My Hardest Sale’ to 


Book Dept., AMERICAN ROOFER & SIDING CONTRACTOR 
425 Fourth Avenue, New York 16, N. Y. 

















They must make 
good or we will! 


STAY SHARP 
ROOFING KNIVES 


First choice with roofers for almost 100 years. Stay Sharp Knives are 
preferred because they have a keen, rigid blade that cuts and trims 
smoothly—evenly—accurately! Hand-honed blades, uniformly tem- 
pered by an exclusive process are driven into custom built handles 
No play! never a wobble. And you'll never tire from an uncomfortable 
grip—Stay Sharp Knives are designed for perfect palm fit, always 
No wobble! giving you a firm grip 
Since 1850, R. Murphy Stay Sharp Roofing Knives have made roofers’ 
work easier. They must make good or we will! 


Ask for them at your nearest Hardware or Roofing Supply Store 


R. MURPHY'S 
SONS COMPANY 


AYER, 
MASSACHUSETTS 




















ADJUSTABLE PIPE Complete Roofers’ 
SNOW GUARDS — Tools and Supplies 


ROOF SCRAPERS 


The “‘Fitrite”’: Double edge reversible 
, 3%”, 6” and 7” sizes. 
Single edge removable 
Strong imple construction 
14” sizes 


PORTABLE 
ELECTRIC SAW GUNS 
BRONZE STRAINERS 
MOPS & MOP YARNS 
LADDER BRACKETS 

ROOF BRACKETS 
ORNAMENTAL 


For Residential 3-Pipe LEADER STRAPS 


Type Buildings SLAG 
2 PIPES \4” IPS 3 PIPES 34” IPS 


instatled on old For large slate These straps sold thru jobbers only 
roots without re- roofs, Spanish Tile, 





moving slate. ideal corrugated and 


for small homes other steep roofs A LU M 1 N U M 














ne MOP HANDLE 
eh 


ft é 





Write Dept. “R” fer catalogues and 
prices. To protect trade please use your 
printed stationery. 


Light weight. Outlasts wood many 
times. Unbreakable economical 


08 Wist20 ST will burn! 
DAVID LEVOW “Nt YORK Hen sty Mop Yarn and 


Ready Made Mops 
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(Continued from Page 16) 


look a trifle rough for a few days after 
application, until warmed by the sun 
\iter that, they lie perfectly smooth. 

You should bring out the point that 
your company’s roofs usually lie per- 
fectly flat and smooth the first day, un- 
less the old roof surface is extra rough, 
in which case it may not happen until 
a few days after application, but will 
eventually happen very early; and also 
that workmen who do not understand 
the application over old wood shingles 
will naturally not recommend it, may 
not secure good results if they try it,— 
even though it saves the customer much 
money 


“Nails Will Not Hold in the 
Old Shingles” 


Explain this to the prospect as fol 
lows, using a pencil and paper if neces- 
sary to clarify what you are saying: 

Only the exposed part of old wooden 
shingles is bad. The wooden shingles 
are laid in three overlapping thick- 
nesses and the second and third thick- 
nesses are still good. These two thick 
nesses will hold the nails, 

Many thousands of roofs are iaid 
over old wooden shingles on houses 
everywhere, including many located on 
the tops of mountains and many along 
the sea coast, where they give perfect 
satisfaction in spite of the severest wind 
and rain storms. 


“Rafters Will Not Stand 
the Weight” 


A new shingle roof laid over the old 
wooden shingles is not as heavy as the 
amount of water absorbed by the old 
wooden shingles when they are wet. 
Old wooden shingles absorb about twice 
their weight in water during a rain 
Therefore, with such proof it is clear 
that the present rafters are strong 
enough. However, if this point is fre- 
quently stressed by homeowners, the 
salesman or estimator should get their 
permission to go to the attic to examine 
the present rafters and render them his 
report on them. There are cases, espe- 
cially in some types of speculative build- 
ing work, where rafter construction has 
heen so cheap that extra bracing must 
be estimated. There are also cases where 
the rafters are so rotted and decayed 
from leaks that new reinforcing and 
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bracing are required. Such bracing is 
necessarily charged for if found to be 
necessary. 

The question of bracing is no reason 
for being “put-off” concerning the pur- 
chasing of a new roof at once. 


“Old Wooden Shingles Will 
Dry Rot” 

This idea is the outgrowth of con- 
versation with some carpenter or work- 
man who never gave it much thought 
Answer by explaining that dry rot is 
impossible, as there are sufficient air 
spaces between the old wooden shingles 
and the new roof to prevent it. No case 
of dry rot in such roofs has ever been 
heard of anywhere. 


“Old Wooden Shingles Will 
Shift About” 
outgrowth of 


Chis idea is also the 


conversation who has 
no thought to it. Explain that 


the old wooden shingles cannot possibly 


with someone 


given 


shift in any direction because they will 
be nailed down more solidly than ever 
before 


fasten the 


the additional nails used to 


by 


new roof, which go through 


them 
“Have Lower Bids on the Work” 


First of all you will 
that 
have the 


ave to explain 


your company does not claim to 


cheapest roofing, siding and 


} 


insulation jobs a person can buy, but 


they do believe, and the fact is evi 


denced by many satisfied customers, 


that what they sell 


3 and 


s representative of 
onest bargait 
never best to ac- 


18 


mn a modernization 


| 


g equal in the buy- | 


materials, 


and 
that they 


. = 
g first class 


you and your company know 


are, you know that under the present 


system of distribution, no can buy 
: 


one 
standard, high grade materials, lower 
than sar. Now, if the 
, 


tell you about several | 


anotne customers 
wer figures they 
have than yours, look for the reason 


underpaid labor, 
the average 
homeowner is not in sympathy with, 
because he is working for a living him 
self. 

You then check your own figures by 
making sure that your estimate. contains 
no mistakes, and explain to them, con 
vincingly, as said before, that you know 
what a good job should cost. 


That reason can be 
which strangely enough 


Explain 


Why the Yor SPEED-MASTER 


Saves up to 7O% @ IN MELTING TIME 


and is 


INTERNAL HEATING TUBES 
EASY TO REMOVE AND CLEAN 


Internal heating tube system provides ef- 
ficient and fast transfer heat to material; 
heating system easily removable and fiat 
sides of tubes are easier and quicker to 
scrape clean. 


Other important features include asbestos 


insulation for fuel saving and operator 
comfort; arched cover hinged on end for 
greater loading capacity and free access 
from either side; full length channel iron 
chassis on alloy steel springs and pneumatic 
tires for high speed trailing; complete cil 
burner equipment. Available also in steel 
wheel and skid type in 40-, 55-, 80-, 115- 
and 165-gal. sizes. 


e@ ON FUEL COSTS 
Safer to Operate 


FLASH-PROOF 
LINED FLUES 
With double walls and 
air space between in- 
sulate effectively to 
prevent excessive flash- 
ing temperature and 

decrease flashing. 


FAST FLOW 
DRAW-OFF 
With draw-off cock 
placed in front of hottest 
part of enlarged end 
box, assuring faster 

flow of “hot stuff.” 


NEW WELL TYPE 
OIL BURNER 
Improved seamiess steel 
coil type fires horizon- 
tally—20 % faster, lasts 
longer with minimum 

attention. 


Write for New Speed-Master Bulletin 


HAUCK MANUFACTURING CO. 





Roofers’ Supplies 
Contractors’ Supplies 
Anything You Need 
ALL STATES ROOFERS SUPPLIES 


2107 W. LAKE 8T. CHICAGO, ILL. 








“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 

Gives facts about Asbestos, techni- 
cal developments, 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 

“ASBESTOS” 
808 Western Saving Fund Bldg. 
Philadelphia 7, Pa. 











103-113 Tenth St., Brooklyn 15, N.Y 


Gives Siding Jobs Improved 
Protection and Appearance 


On every As- 
bestos Siding 
job, where ap 
pearance is es- 
sential, you can 
save valuable 
time, simplify fit- 
ting at corners 
and along win- 
dow and door 
frames, give added protection, by using in- 
dividual zinc corner strips. . . Made of 
oxidized zinc . . . will not stain. Lengths 
suitable for any Asbestos Siding Shingle. For 


complete details write 

BUGHER MANUFACTURING CO. 
Formerly DOUBLE GRIP BRASS CLIP CO. 
211 S. Main St. Kokomo, Ind. 














AJAX Roofing Brackets 
MAN-size — Superefficient 
ALL STEEL — Unbreakable 


AJAX Building Bracket Co. 
1551 Rydal Mount Rd. 
Cleveland Heights 8, Ohio 








PIGEON PROOFING 


Bird Nuisances Eliminated 
Effective—Economical—Lawful 
Positive Permanent 


— Beware of Patent Infringements — 
OUR WORK GUARANTEED 


THE STANGARD PIGEON & BIRD REPELLENT CO., INC. 


523 West 184th Street New York 13, N. Y. 
WAdsworth 7-3300 


CABLE STANGARD 
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CLIFFORD SWINGING DERRICKS 


Get the load onto the roof deck 
instead of just up to it! 


The Clifford Derrick patented, out-swinging arm 
not only clears obstructions between the deck and 
the ground but it also swings the load in easily 
on ball bearings. 


Your loads are spotted well in on the roof deck 
with the labor- and money-saving CLIFFORD 
DERRICK. 


Write for details and the name of nearest dis 
tributor. 


BEACON SALES COMPANY 








—— Oe 


SUBSCRIBE TODAY 
AMERICAN ROOFER & rinks aay 
Siding Contractor / “I WON’T MISS ANY BETS” 
425 Fourth Avenue, New York 16. N. Y. 


/ becaus¢ ‘m filling out the 
Please enter my subscription to AMERICAN ) eg a ae . : ¢ 
ROOFER & Siding Contractor. at $3.00 for = , a oe If thousands of 
one year. Bill me for this amount: ther roofers plank down the three 
ption—and keep 
Enclosed is a check or money order. ; e} 
year—then it 
My Name good reason 
Position and there isn’t any sense in letting 
> t , or $3.00 a year, 
me and finding out 
) Address can increase my business, 


Company 


| City State y this year... 


ee ee eee Mé UpO day 


AMERICAN ROOFER 


very forcibly that unless any man or 
company uses good materials, pays a 
fair wage to workmen and makes a 
small profit, then sets up a reserve out- 
side of the profit which he is entitled to 
in order to take care of repairs and 
guarantees, he will not be in business 
very long; and will soon be unable to 
do the things he promised to do when 
the sale was made, 

Show with a pencil and paper that a 
reduction of, say, $50 on the proposed 
job over a period of 16 years only 
amounts to $3.12 per year, and that the 
same $50 divided by 20 years only 
amounts to $2.50 per year. 

He is still the person who had to work 
for the money to pay for the job before 
this happened, and he too may also have 
received insurance money with which 
to pay for it. 

Instead of being “put-off” by the cir- 
cumstances, capitalize upon them. 


Nailing it Down 
(Continued from Page 7) 


million since 1940 and the number of 
people at work has increased 13 million. 
But nobody really knows what hap- 
pened in individual countries, town 
ships and cities. That’s going to be 
the job of the census taker this April 
\nd after he is through, the statistical 
profile of the United States will have 
been brought up to date—county by 
county, township by township, city by 
city ; 

The result? An invaluable report 
on ten years growth and change in 
the U.S.A. The biggest market sur- 
vey ever taken. Hundreds of facts 
about 150 million customers. The 
kind of pin-point data business 
needs for marketing and distribu- 
tion planning. 

—S. H. 


News 
(Continued from Page 15) 


rior sidewall material \ 

ner i plant foreman and execu- 

s held at which time W. W. Wilson 
Chicago Manager 


sentatives individually, describing the job of 


presented the plant repre 


each Five new salesmen were introduced 
und welcomed to the Bird organization by 


\. M. Dobbins 
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Home Repairs Money-Makers for Contractors... 


To Continue 
—— “ “TROUBLE SAVER” 


A continued high rate of moderniz- 
ing old houses as well as building new EQUIPMENT 


ones is predicted for this year by the 
Federal Housing Administration 


The forecast is based on the volume LADDER JACKS 
of FHA-insured property improvement © New, RAIL-TYPE Jack 
loans, which amounted to at least $600.- Soe reite of todder 
000,000 in 1949. The FHA expects that nae 
loans in 1950 “will not fall below” the © Stree. iedderiock 
1949 figure (right) odjvsts te oot 
Under the FHA’s property tprove- in tedder. 
ment program, which is designated as 4 
ADJUSTABLE “TROUBLE — 4 LADDER HOOKS 
ROOFING BRACKET SHINGL The bendy dovies pays for itself 


; Pivotallows ladder to be placed 

far: rvice building with safety and convenience 
a larm service building + the valley. 
Plate protects the roof. Weight H 
Farms Get Plumbing . 

: n . Write for Catalog M—Complete 

ed with- information on all “Trouble 
Provision also is made for insuring ay Sising the shingle. Saver" scaffoldi i 


Title I, any approved lending institu- 
tion is permitted to lend up to 12.500 
for improving a one-family dwelling or 





loans for improvements to other kinds covier, eagewise: 
type roo! eo” holds it side- 


of structures, including two- to four- ils 
use for many years. ways. Held by two name: 


Manuf 
"Trouble Sevenen’ 


family dwellings, commercial and in Since 5 
‘ e 1912 


dustrial buildings, and garages 


Heating, insulation and plumbing THE STEEL SCAFFOLDING CcO., Inc. 
rank high among specific categories of | ‘$56 tembelde Strest Dept. ARS Brooklyn 22, New York 
interior improvements for which money Telephone: EVergreen 3-5510 
has been borrowed. Statistics show that 





the number of plumbing installations is 


particularly high in rural areas GREATEST TIME and MONEY SAVER 


On the exterior, reroofing and ex- 
terior finishing, whi includes paint that has struck the ROOFING INDUSTRY 
ing, are the leading repairs. As with 
plumbing, the comparative volume of 
roofing work increases for farm homes 
and other farm buildings 


Down Payment Dropped MATT 
my 
\sphalt shingles are widely used in FELT LAYER 


reroohng work becaus n most cases 


Mops and Lays in One 
s material can be laid on top of the Operation. 125 to 150 

old roofing, thu inating the ex (3-ply) Squares a Day 

pense ing off the worn roof cov With Only 3 Men! 


ering, In addition, the solid and blended 


colors in which t naterial is made 
permit enhancing tl ttractiveness of 
Ci older on 
Since last Summer, the FH A has not write #2) gopucTs: 
required that a down payment be made m The machine which roofers have needed for years. 
on a property improv pen ; Felt unrolled without fatigue as machine is pulled. 
About 10,000,000 Title I loans. total a v . Flow of Hot Stuff regulated by 10 needle valves, each 
Ae individually adjusted. Lever at side opens and closes 
all valves as required. Equipped with 36” mop for spread- 
ing Hot Stuff evenly under full width of felt. No fish 
mouths. Wind cannot blow paper as when unrolled by 
hand. Pneumatically tired; no complicated parts. Valves 
Avoid staining building walls and free opening at all times. Order yours today! 
coping. The owner has a right to ex- 


pect his new busing to loot new and | MATT COML-LESS BURNER CO. “%3.¥; t3¥,s° 


} 
cieal 


ing approximately $4,000,000,000, have 
been made to property holders since the 
rogram began in 1934 


ce 
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WEATHER SECURED 


because 
it’s 


sealed 


with (RAG Fir ye 


FABCO — 


CORRUGATED CLOSURES 


against rain, snow, dust and unwanted 
drafts between corrugated sheeting n 
flashings, gutters, concrete curbing and other 
joints. FABCO closure strips are pre-molded 
of rubber or asphalt with strengthening min 
eral fillers to fit all standard sheet corruga 


AMERICAN ROOFER 


Nine Tips on Telephoning 


(Continued from Page 11) 


» ask something 


from you, answered by a “ 


else. A 


“gi od - 


good- 


ustomer, makes sure 


is fi 


nished. Try to 


vodbye” pleasant, too, for 
I 


gtoay 


yhone call leaves 


Hang Up Gently 
Slamming a receiver is as discour- 
teous as slamming a door in a custo- 


mer’s face. 


tions. They cost less than hand caulking and 
provide firm nailing or bolting support. They 
prevent mashing and distortion of sheet cor 
rugations caused by roof-walking. Placed 
between aluminum sheets and stee! members 
they prevent electrolytic corrosion. FABCO 
Closures retain their pliancy in cold 

To get best results in building, specify 
FABCO Closures when using corrugated 
sheets. Immediately available from stock 


Write for Bulletin 481 and prices 


FABRICATED PRODUCTS CO. 


Advanced Financing 


(Continued from Page 10) 


weather 
standard mortgage form accepted by 
FHA for mortgage insurance does not 


currently provide for it. (But some 


with the customer. 


now.” “slong.” and Jenders offer long-term modernization 
ss vv 9 > b>? a 


the customer’s name: credit under a mortgage junior to the 


Pittsburgh 16, Pa. “Thank ye Mrs. Jones 


Good-bye.” 


The 


DOUBLE 


Life of HYDE 
ROOFING KNIVES 


Hyde's No. 10 Roofing Knife 


leads a double life—yes, gives 


original FH A-insured loan. The Home 


you double wear because of its 


two-point blade. Made from 


Hydex steel, expertly heat treat- 
150 .'AGES crammed full of valuable in 
formation on applicating, estimating, sell 
ing. training crews ... 
new products, new profit opportunities . . . 
on EVERY phase of your business. 


i te ed, ground and honed, it pro- 


copies 


$2 each 


sip ehiae aeaneiie vides extra toughness and sharp- 
ness. Easy blade release enables 
you to change blades in just 10 
Handle and blade 
holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 


lasting satisfaction. 


HYD 


AMERICAN ROOFER & SIDING CONTRACTOR 
425 - 4th Ave.. New York 16. N. Y 


’ 
seconds! 


Please send me copies of the MANUAL 
Elclosed find $3 Or. Bill me 


NAME 
COMPANY 


ADDRESS MANUFACTURING CO. 


SOUTHBRIDGE, MASS. U. S. A. 
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\ssociation 
of Chicago reports that such a second 


Federal Savings & Loan 


ary mortgage costs the borrower no 


more than per cent of the amount 
FHA, 
studying the additional advance 

On the 


ing Veterans’ 


advanced. ) however, is now 
other hand, the laws regulat 
Administration guaranty 
of home loans specifically spell out the 
privilege of additional advances. Where 
the borrower has not used his maximum 
$4,000 guaranty on the original loan, 
ialf ot tie l 


be covered " 


additional advance could 


whatever guaranty re 
mains 

In many cities, building supply deal 
ers and lende1 ave over the last few 
months launched a cooperative program 
to inform homeowners about this kind 
of long-term modernization credit 

One national manufacturer of 
roofing and insulation products 
has offered its dealers radio time 
to explain this credit plan to the 
public. 

Many a merchant builder is getting 
interested in revolving mortgage credit 
wusebuilder can 


as a sales id. The 


use the open-end mortgage to pull cus 


tomers; then, as the years pass, 


builder will find that he has built up 
a splendid modernization business al 
ready supplied with financing 

For the lender, the additional ad- 
vance plan has obvious competitive 
idvantages 

One New York lender 
$75,000 worth of loans away from 
a competitor simply 
additional advances for modern- 
ization to the mortgagors. 

The power of additional advance 
institutional 


indi- 


gives the amply funded 


lender a big advantage over the 
vidual investors who have in the past 
owned about one-third of all 
mortgages but who can 
to make additional advances 

Lenders with limited capital who 


peddle their FHA loans will 


interest in the additional advance plan; 


have no 


thus institutional lenders offering re- 
volving mortgage credit are likely te 
get the cream of the mortgage crop 


Basic Credit Instrument 


But perhaps the chief importance of 


mortgage credit is the op- 
£ I 


holds 


the mortgage as a social instrument 


revolving 


portunity recognition of 


of prime importance Every 


(Continued on Page 29) 


WHER 


EVER 


FASTER 
TACKING 


IS AN ASSET—SO IS 


STAPL-ON! 


INSULATION 


ROOFING 





took | 


by offering | 


house | 
seldom afford 





lender 


In close quorter 


Tocker drives str 
into hard to ge 


KARNAK 


Gives You All 3! 
1. Ease of Application 


Unrolis smoothly at all tem- 


perotures. Cuts 


s the S-18 
ong staples 
t at places. 


labor 
iminates delays. 


Higher Profits 


Evenly 


rolled, 


ates waste. 


Finest Quality 


Meets government, 
and ASTM specifications. Cut 


costs, 


con be used 
down to the last inch. Packed 
in individual cartons, elimin- 


railroad 


6 TIMES AS FAST! 


3 TIMES AS STRONG! 
as old-fashioned hammer-and-tacks 


Faster—becouse it works faster—feeds and drives 
six staples in the time you'd drive one tack with 
a hammer. 


Easier—becouse it works easier—one-hand opera- 
tion leaves the other hand free. 

Better—because it works better—leaves no hammer 
marks—and its 4" or %" staples spread when 
driven, holding tighter. 

For tacking insulation, building poper, roofing 
felt, canvas, underdecking, wire-cloth, light metals, 
glass substitutes, etc.—there’s no substitute for 
fast-loading, fast-tacking STAPL-ON. 

There’s a solid profit in your original sole — and 
a steady profit in STAPL-ON Staples. 


SEND FOR COMPLETE INFORMATION AND NAME 
AND ADDRESS OF DISTRIBUTOR NEAREST YOU 


industrial and Office Stapling and Tacking 
Equipment—Norwalk, Connecticut 


MEMBRANE 
FABRIC 


KARNAK Asphalt Coatings 


for Roofs, Metal Surfaces 
and Masonry Surfaces. Foun- 
dation coatings, for brush, 
spray or trowel application. 








Aluminum Roof Coatings 








sizes and rolls, all widths up 
to 36-in. 


WRITE TODAY for illustrated folder describing the 
There's a KARNAK product 
for any asphalt specifications 


complete KARNAK line. 


LE 


WI 


wt 
© 


ASPHALT ENGINEERING CO. 
30 Church St., New York, N. Y. 


Manufacturers of Asphalt Specialties for 25 Years 








a Pe 


Uge 


FOR THE ASKING 


The Free BOOKLETS offered here repre 
sent the most expert knowledge available ir 
each specialized field. USE THE COUPON 
BELOW to secure the booklets you want 
and please PRINT your name and 
clearly 


address 


ZINC CORNER STRIP 
ance at corners and along 
frames on siding jobs wit! 


trim For mple jeta 


PATENTED ROOFING KENIFE 


youbie value, two 


The 2-pointed 
blades 
New ide easily inserted 


jet it anywhere 


ROLL SIDINGS 
taining, stay good 


NEW MAGAZINE Yontractors have a 


hance ; h nside information in a 
tield: Building Specialties 


storm-screen combo 


rapidly deve 


ead garage doors and many 


amples free if you 


HOOK KNIFE with a retractable biade. 


fing knives. Blades 
ng four cutting edges 
No. 7. 


FELT-LAYING MACHINE At last, a machine 
hat automat does the job of laying felt 
na built-up roof. Three men do the work of 


ack 8. 


these roof shin- 


EXTRA HEAVY SHINGLES 
s last 1 than ordinary varieties 


z3les last much longer 
hey have an extra layer of stabilized 
1 second layer of fireproof 

k 9. 


CORE ROOF INSULATION 


siTuctural strength 


has greater 
high insulating value, light 
is 10. 


ROOFING DERRICK These swinging der 


ol Ggeck instead 
nearest distributor 


11 


Learn how to build 
schools and 
k 12. 


HEAVY DUTY ROOFS 


ve is on apartments. 


Made of aluminum 
literature and prices 
eck 13. 


MIDGET LOUVERS 
small, clean, neat. For 


MAIL THIS COUPON-~~- 


AMERICAN ROOFER and Siding Contractor 


425 Fourth Avenue, New York 16, N. Y. 


Feb., 1950 


I would like literature or information on the following: 


7 13 
8 14 
9 15 
10 16 
ll 17 
12 18 


If you want American Roofer 
Name 

Company 

Address 

City 


19 31 | 
20 32 £ 
21 33 
22 34 
23 35 | 
24 36 


12 months for $3.00, check here [7] 


Position 


AMERICAN ROOFER 


ASBESTOS ROOFING SHINGLES . made of 
asbestos and cement, these shingles are fire 
prooi, rotprooi, time and weather resisting. For 


full information about N shingles check 14, 


ROOFING KETTLE 
needed to raise 
system out 


nooks or toois 
entire internal tube heating 
of kettle for cleaning. For 


iterature about features 


MEMBRANE FABRIC and asphalt products, 
for roofing, waterproofing, insulation, damp 
proofing, flooring, and many other roofing 
products, by a quality house at reasonable 
prices. Check 16. 


ROOFING HOISTS 
ladder jacks. 


aiso scaffold brackets 
For information on these trouble 
M, just check 17. 


savers, and catalog 


PIGEON PROOFING Effective, economical 
and permanent elimination of the nuisance of 
igeons and other birds roosting on buildings 
patented process. Dealers 
checking 18. 


with our write 


© complete inf 


ROOFING. SIDING & BUILDING 
Fifth Year. 
all the data you're 


Specialties 
Manual 1950 Edition just out has 
used to seeing in these 
standard reference books of the trade, plus 
ts of new information about products you 
san add, like combination windows, overhead 
yarage doors, kitchen tile, and many more. 
$3.00. On approval if you check 19. 


ichness 


OVERLAP SIDING 


iT s 


MANY ROOF DRAINS with copper flash 
ng and expansion joint. Some territories open 
P check 21 


niormation 


KETTLES FOR “HOT-STUFF” 


skidmounted 


many sizes 

hard rubber tires 

and pneumatic tired roofing kettles. Leaflet 
A free, check 22. 


steel wheels 


NO FREEZING with this unit which pre 
ts winter freeze in drains. Only one size 
t nd simple to install. A 


item. Check 23. 


ROOFING KNIVES Keen, rigid blades 
jriven into custom built handles that provide 
just the right drip Prices, details: check 24. 
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CELLULAR GLASS INSULATION is the 
mmmmemmmnene §=METAL BACK BAND FOR ANY SIDING 
booklet on its use. Chcek 25. 


OVERLAP SIDING Has the richness of | WE SOLVED THE PROBLEM OF 
naeap th weed singles, . Doeins ae areas WINDOW TRIMMING with our 
sunny are rola up fone saloeeavi: | No, 500 metal back band (Pat 
since Seid Pull tain tee emminile Pend). This is a continuous type 
heck 26. metal trim. It is installed against 
the casing or on top of the face 
SUPER.LIGHT LADDERS .. A famous of the casing, depending on the 
" puts out magnesium ladders which con type of construction involved. No 
bine maxin strength and dur wood moulding is required in con- 
junction with this back band. 





| THE ILLUSTRATION AT THE 
CASING | OLD WOOD Ais LEFT shows installation against 
SIDING the casing. 


Its neatness and attractiveness — 
improve the appearance of the 
whole job. 
FOR COMPLETE 
INFORMATION 


| " on this product as well as 
BITUSTATIC CEMENT many ! 1 INSULATED other METAL MOULDINGS— 
fing prod F jet heck 29. 


LAP SIDING CONTACT: 

















SNOW GUARDS for many types of roofs. | 


Standard for fifty years. Details and complete (on, @ Gen: Gere) © > we: © Op oe a SASH on oF 
fers wholesale prices available, check $8 2112 OGDEN AVE , CHICAGO 12, ILL 


CAULK IT UP vith this perfect sealing 
ompound which cor in many colors. Infor | 


theck 31. 





MOP HEAD AND STAPLE und many other | LOOKING FOR A BETTER 
roofing accessories. For information check 32. 

CAULKING COMPOUND? 
ALUMINUM AWNING cit that sells on 


) ° 
. his packaged aluminum awning is a ; try 
je t rder deal for home and industry 4% 
itories also availa f Name N 
\ 
. 


1pplication 


<P 


> 


yy 


you'll like it! 











TACKING INSULATION 


is a cinch wv 


What experienced applicator hasn't wished for an improved caulk- 
ing compound? One that combines easy, smooth-working character- 
istics with perfect sealing and insulating qualities? AND color-blends 
perfectly on any job? 

That's a large order and PARALASTIC fits it to a “’T’’! You'll never 
know how good a caulking compound can be . . . until you use 
RED CEDAR SHINGLE with the nev PARALASTIC... . the preferred caulking compound! Try it on your 

“=r finist Secetiincl Blan anni next job! Especially rec ded for aluminum siding. 


mina 





ALUMINUM: Blends and matches with aluminum windows. 


BRILLIANT WHITE: Especially good with White Asbestos Siding . . . and 
in Natural, Gray, Green, Buff, Red and Black. 


SOLD BY LEADING JOBBERS *Reg. U. S. Pot. OF. 
METAL BACK BAND iny siding, solves 


IT ISN'T INSULATED UNLESS IT'S CAULKED 
PARALASTIC PRODUCTS CO. INC. 


122 EAST 42nd ST., NEW YORK 17, N. Y. 











AMERICAN ROOFER 


Insure Year-Round Profits 


(Continued from Page 14) 


best 


CLASON "Bee Newene’sioey io tt at 
SNOW GUARDS || *)"(" "0000 0 ate 


For new Slate Roofs, Spanish Tile | 10 conta t brings 
Roofs, Old Slate Roofs, Flat Tile loped. throug d satisfac 
Roofs, American Method Asbestos me ee 

Shingles and French Method Asbes 
tos Shingles and for Meta! Roofs. | 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 
& Sons Company r. Newtson cites his riences 


275 Canal Street. Cartier Building vith di ui] i » prove 
Providence. R. 1. bane ’ 


in the 
Write ws for Roofers Wholesale Prices 








mut three 


postpaid re 


Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION ¢ out and 
ROLL ROOFING—FELTS— business that really nee 
PITCH—ASPHALT—COAL TAR ever, M1 vtson relies on dire 
COPPER—GALYV. IRON ict. As an old-time insurance salesman 
‘ about what it takes 


Is selling 


} 


4 } 
insist on Genuine Durex Products onvi 1 mer when he began 


sell weather 
METROPOLITAN 
ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City Opened Own Business 


In 1935 M 





TOOLS wn business, Wik alk ead 
“Everything for the Roofer” it th-contr é a getboxa 


Frank P. Frey & Co. 


2634 W. MADISON STREET 
CHICAGO, ILL 
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Pages 30 & 31 








handsome, modernized office building 
itself stands as a testimony to the effec 
tiveness of insulating and stone siding, 
two services the company sells 

The Newtson company hires seven 
inen and utilizes two station wagons in 
addition to the blower truck 

One of Mr. Newtson’s chief prob 
ems has been to find and keep good 
salesmen. Although until recently he 
has made 98 per cent of the company’s 
sales himself, he now hires one full-time 
salesman and one part-time and would 
like to add more 

\bout 27 per cent of the company’s 
business is imsulation, 20 per cent 
weatherstripping, 15 per cent storm 
sash and screens, 20 per cent roofing, 
six per cent miscellaneous, and 12 pet 
ent porch enclosures and minor re 


pairs 
Keeps "Em Balanced 


\Ir, Newtson says that, in general 
the company’s business is planned that 
way. Insulation is quick, reliable when 

xpertly done, and profitable. Weather 
tr ing is his first love in the gan 
Rooting, he savs, is sometimes trouble 
some and competition can be cut-throat 
Stull, it’s added service to customers, a 


he holds responsible for mucl 


actor 
his firm’s success 

\bout a vear ayo stone siding Was 
uided to the company’s list of services 
ind not long fter custom built alumi 
num combination storm sash and 
screens. The stone siding service has 
proved unexpectedly popular and repre 
sents a profitable addition to the busi 
ness 

Mr. Newtson has great hopes for the 
ustom-built combination door and 
screen line. He plans to begin buying 
the aluminum in ton lots and add equip 
ment for cutting it to measure within a 
ew months 

In matters of labor management Mr 
Newtson is working toward specializa 
tion with expansion of the firm in mind 
He feels that some men can do certain 
jobs more easily and economically than 
itthers and that their natural interest 
should be utilized 

Smart salesmanship, however, has 
heen Mr. Newtson’s best stock in trade 
ind probably will continue as repson 
sible for the firm’s success 


[ike all good salesmen, Mr. Newtson 





for February, 1950 


is extremely customer-minded. a 
“Put yourself in the buyer’s place,” tel 43 Your Work Easier 


he advises, “if you want to sell. Remem- WITH THESE 
ber he has a hard time selecting a re- 


liable firm to do the job. Our trade is 
filled with fly-by-nights. Where would AGN E SIUM LADDERS 
you do to find a company you could 


deal with confidently ? 


“We try to answer that question by | LIGHT ®* STRONG ° Safe 


never claiming more for our services 
ane we — produce, always making Single Ladders provide labor-saving lightness that combines 
good on things that go wrong. We maximum strength and durability. Rungs are 1'4"'x 1 half round. 
ninved , i , : hanical bi liminates fillet welding. Semi-channeled 
maintain modern offices, a good-looking m y : . - 
= : good-look side rails are 1%" x 3%". Available in nine sizes from 4‘ to 20°. 
No soft aluminum rivets ore used. 
stand back of what we say.’ Extension Ladders are made with 14" x 3‘ semi-channeled 
<a : i ire length 
Mr. Newtson feels that ; " Sa side rails with continuous interlocking slide action the entire 
Mr. , = aden arm which of each section. Easier to handle, these ladders eliminate many 
can arg to a reputation for always ident h ds. Automatic spring-type locks. Sizes: 16‘ to 40°. 
abiding by agreements, although some- 4" x 1" rungs designed to carry heavy loads. 
; . ‘ : SUPERLIGHT Step Ladders weigh tess than wood step ladders 
1 Ss Ss Ss » > 
time “ tly, will ere and, In the —approximately two pounds per foot. Such lightness means real 
long run, prosper. To this the success convenience and easy handling. Properly designed for safety and 


- . . lasting service. Extra strong steps with skid-resistant treads. Sizes: 
of his own firm bears adequate testt- 4, 5, 6, 


mony. WRITE FOR BULLETIN L-70 
pee a te of: GOLD MEDAL Mew ser Steel Scaffolding — Safetv 
Valley Flashings "Steel Seat — Steel Scaffold Brackets — Adjustable Trestles. 


(Continued from Page 13) 





warehouse, and efficient equipment. We 








Greater Safety . . . Efficiency . . . Economy 
strip is covered with asphalt plastic 
cement. The end of each course of new 


THE PATENT SCAFFOLDING CO., Inc 
} 


shing'es is firmly secured by bedding 38-21 12th Street- Dept. AR Long Island City 1, New York 
1 1 the cement. See Your Classified Telephone Directory for nearest GOLD MEDAL Distributor. 
\n improved appearance and a tight 


int can be achieved by using a caulk 
ing gun to apply a bead of plastic 
cement between the ends of the shingles 
he siding boards 


Easy-to-Make EXTRA PROFITS! 


epoimante Financing ‘MIDGET *“LOUVERS 


Page 25) 
i coc FOR ALL VENTILATION JOBS — 
the home EASY TO INSTALL! ESPECIALLY TOUGH ONES! 


‘ 1: rT, 

ad himself All vou need is a drill - 

his: putts Ventilation is essential in all construction insulated or 
not—to prevent condensation and the resultant paint 
: blistering, fungus, rotting, mustiness, dampness, etc. 
the loc: r n place—it is slotted MIDGET LOUVERS are the only practical easy-to 
permanent credit for tension and swedg install answer! 


ind hole saw 


or screws. Gently tap 


lividua tamily, on ter Sen ae A—On flat roofs, install at D—At gable ends, use six 24” 
» credit, intel eaves between joists “Midget” Louvers or three 
1” -2” 2%" -3"-6" 4” size, 
—Sizes for all jobs. Ventilate unexca- 
vated areas through 
even to Made of aluminum the siding above 
screened to keep out the sills 


vice 


buying 


insects Use on fiat 

At eaves or soffit, 
to circulate air 
over insulation and 
sidewalls, gables, storm out gable ends 


roofs, eaves and. sof 


fits, umexcavated areas 


} ! t 
sash, closets, boats, et 


MIDGET LOUVER CO. 


P.O. Box 287 
8 WALL STREET NORWALK, CONN.’ TM 





What's New 





Aeroil Products Company 
Ajax Building Bracket Co. 
All States Roofers Supplies 
American Stained Shingle Co 


Barrett Division, Allied Chemical Dye 
Corporation, The 


Beacon Sales Co. 

Bugher Manufacturing Co 
Cartier & Sons Co., The M. N 
Chicago Metallic Sash Co 
Connery Construction Co. 


C-Thru Aluminum Awning Co. 


I Page 17) 


Back Cover 


Donovan Mfg. Co 
Fabricated Products Co 
Flintkote Company, The 
Frey & Co., Frank P 
Hauck Manufacturing Co 
Hotchkiss Co., The E. H 
Hyde Manufacturing Co 
Keasby & Mattison Co 
Asphalt 


Lewis Engineering Co 


Levow, David 
Matt-Coil-Less Burner Co 


Metropolitan Supplies Co., 


Ine. 


Roofing 


Midget Louver Co 
Mundet Corp Corp 
Murphy's Sons Co., Robert 
My Hardest Sale 
Paralastic Products Co 
Patent Scaffolding Co., The 
Pittsburgh Corning Corp 


Rival Strap Co 


Roofing, Siding & Building Specialties 
Manual 

Ruberoid Co., The 

Repellent 


Stangard Pigeon & Bird 


Co., Ine. 


Steel Scaffolding Co., Inc 


3 


» 


ROOF DRAINS 


late 


With copper flashing and 
copper expansion joint. 
Produced in many other 
types with and without 
expansion joints. 
A BETTER DRAIN 
AT JOBBER’S PRICES 








80 Batterymarch Street, Boston, Mass. 
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CLASSIFIED 
ADVERTISING 





DONOVAN MFG. CO. 


Under this heading classified advertisements 
are accepted at the uniform rate of 12 cents a 
word, but no advertisement taken for less than 
20 words with a minimum charge of $3.00; 3 
months at 10c per word per insertion. Check 
or Money Order must accompany copy of Clas- 
sified Ad. Advertisements soliciting dealers or 
distributors. or new products for sale, not 
accepted in classified section. Address all 


c ications to Cl ified 





Department. 
AMERICAN ROOFER. 425 Fourth Avenue, New 
York 16, N. Y. 





SITUATIONS WANTED 


MANAGER 
rty years | 


HELP WANTED 


NT OPPORTUNITY FOR ar 
Meta g t ther Building 


“ 


MANUFACTURER'S 


REPRESENTATIVE 
WANTED. ¢ f t nds, 


ilk 


I 


ROCK WOO! 


erican Roofer 
New ¥ 
MMEDIATE OPPORTUNITY FOR LOCAL 


New York I 
N.Y 
WANTED: A NEW 


American Roofe & 
e., New York 16, 


N. Y. 








MIGHTY MIDGETS 


These one-inch Mighty Midgets” will appear 
each month on same page with classified advertis 
ing. Price one time, $12.50; six times $11 per 
insertion ; 12 times $10 per insertion 














DRYEX 


will make money for you and win you many friends. 
This synthetic plastic is brushed over leaky brick, 
masonry, metal or wood walls. Gives unlimited 
protection. Made of same materials formerly used 
for waterproofing war materials. 

Patents pending. Write for particulars. 
LASTING PRODUCTS COMPANY, Baltimore 23, Md 

















CLASSIFIED ADS 


(Continued from Page 30) 
MANUFACTURER’S AGENT WANTED for 
portable power saw. Good opportunity for man with 
Box 214, American Roofer & Siding 
Contractor, 425 Fourth Ave., New York 16, N. Y¥. 


allied lines 


BUSINESS FOR SALE 


FLAT AND STEEP Roofing and Siding Busi 
1ess. E lished, 55 years in city 50,000 Southwest 
New York. Going concern. Contract ahead. Bal 
anced inventory. Two trucks, 4 kettles, complete 
equipment. Down payment $1000—Balance financed 
fox 224. American Roofer & Siding Contractor, 
$25 Fourth Avenue, New York 16, N. Y 


EQUIPMENT 

INSULATION BLOWING MACHINE. Used 
but in good condition. Mounted metal trailer. Vic 
tory-Acme Blower size Power LeRoi 2 cylinder 
engine. $250. Building pecialty Co., P. O. Box 


295, Savannah, Ga 


FOR SALE: 4 Model 44 WC Superior LeRoi 
4-cylinder; 1 type 2G Hamann Hurricane; 1 model 
31W General and General Power Takeoff. Wm. W. 
Meyer & Sons, Inc., 8311 Niles Center Rd., Skokie, 
Illineis 

1938 WHITE 


heavy body, fully equipped 


TRUCK mileage 32,255 extra 
with LeRoi 
Reasonable Box 222, American 
Roofer & Siding Contractor, 425 Fourth Ave., New 
York 16, N. ¥ 
BRICK SIDING MACHINE. Complete with 


saturator and shiplapper ; 


blower, etc. 
for Insulation 


30 tons granules and car 
load of filler, $10,000. Box 219, American Roofer & 
Siding Contractor, 425 Fourth Ave., New York 16, 
N.Y 


MISCELLANEOUS 
INFORMATION IS BEING sought of the 
f RAYMOND JOSEPH HOLMES 


n behalf of his wife, Sarah, and their minor son, 


whereabouts 


whom he has failed to contact for quite some time. 
This man was t in New Jersey on June 20, 1913. 
He is 5’ )” tall, weighs 160 Ibs., has brown hair 
lue eyes, worked as a roofer. Anyone aware of his 
+ National Desert 
ew Y 7 


ation is requested to communicate with 


m Bureau, 105 Nassau Street, 


SALE f you want to improve your sell 
ing techniqu get a copy of My Hardest Sale ad 
vertised 1 pag This brochure mtains au 
thentic stories from men on the firing line, the 

llows wht : it every day and get the signa 

ire mn the dotted line. There are 20 real, live, 
10 cents per story, or $2.00 for 
nd for one or several today 


25 Fourth Avenue, New York 
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BEAUTIFUL! MORE DURABLE! 
New Infra-Red drying process gives Dua-Laps 
a harder finish and the most beautiful coating 
you've ever seen. The perfect product for re- 
modeling and new construction. 


NOW EASIER, FASTER, MORE 


ECONOMICAL TO APPLY! 

Builders are now using gypsum or insulation 
sheathing and ES-Nails for a faster, easier 
application. No stripping necessary! 


NO IMITATION . . . DUA-LAPS 


Ny 


ARE THE REAL THING! 


The genuine is made only from certigrade 
straight grain red cedar, nature's prize in- 
sulator. 

* Send for samples; they're all taken from 
warehouse stock © A few choice territories 
still available. 

" Write today. 


a 








for 
HOME 
and 


INDUSTRY, ' 


ENTER 


s DIFFUSED 


ad 


ES HURRIC ANES 
¥ 


ad 


~ 
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Here’s the New and Revolutionary 


Alumin 


Yes, for the first time anywhere - - - 

plete Aluminum Awning OL 

BOX! Now YOU can capitalize on the luc- 
rative Awning market without the expensive 
factory overhead. 

This is the PACKAGED ALUMINUM AWNING thot cus- 
tomers grab at their first look .--@ made to order 
deal for home ond industry. ALL IT REQUIRES is A 
SCREWDRIVER TO ASSEM U Awnings ore 
ALODIZED for extra beavty 2 ion resistance. 
Each ‘AWNI KIT’ is factory packaged individually ing 
cardboard container and is simply installed by either 
customer OF dealer. 

GET GOING TODAY with C-THRU! The seven patented 
features found in "° other Awning sells it on sight. 


JOBBERS: Territories still available. 
DEALERS: Write for name of your nearest jobber. 


WE HELP you SELL 


An “ AWNI-KIT" franchise 
e sales 


have been mor 
and carry @ pow 
customer oppeol. 


ANGELES 





